
 

 
Asking existing patients for referrals serves to generate word-of-mouth endorsements. In 

fact, practices that implement a referral process show that 30% of new patients come from 

referrals. This is a powerful marketing strategy that can help attract new patients and build trust 

in your practice. By providing exceptional care and asking satisfied patients to spread the word, 

you can increase your patient base and establish a strong reputation in the community.  
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https://spaces.hightail.com/space/UsYb66T6iw
https://spaces.hightail.com/space/vowBsyrsHp
https://spaces.hightail.com/space/vowBsyrsHp
https://form.jotform.com/240105915066147
https://form.jotform.com/240105915066147

